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GTA REALTORS® Release January Stats
February 6, 2018 -- REALTORS® reported 4,019 residential transactions through TREB's MLS® System in
January 2018. This result was down by 22 per cent compared to a record 5,155 sales reported in January 2017.

The number of new listings entered into TREB's MLS® System amounted to 8,585 – a 17.4 per cent increase
compared to 7,314 new listings entered in January 2017. However, it is important to note that the level of new
listings was the second lowest for the month of January in the past 10 years.
"TREB released its outlook for 2018 on January 30th. The outlook pointed to a slower start to 2018, especially
compared to the record-setting pace experienced a year ago. As we move through the year, expect the pace of
home sales to pick up, as the psychological impact of the Fair Housing Plan starts to wane and home buyers
find their footing relative to the new OSFI mandated stress test for mortgage approvals through federally
regulated lenders," said Mr. Syrianos.
The MLS® Home Price Index Composite Benchmark was up by 5.2 per cent year-over-year. This annual rate of
growth was driven by the condominium apartment market segment, with doubledigit annual growth versus the
single-family segment, with prices essentially flat compared to last year. The overall average selling price was
down by 4.1 per cent year-over-year to $736,783. This decline was weighted toward the detached segment of
the market. In the City of Toronto, the average selling price was up for all home types except for detached
houses. "It is not surprising that home prices in some market segments were flat to down in January compared
to last year. At this time last year, we were in the midst of a housing price spike driven by exceptionally low
inventory in the marketplace. It is likely that market conditions will support a return to positive price growth for
many home types in the second half of 2018. The condominium apartment segment will be the driver of this
price growth," said Jason Mercer, TREB's Director of Market Analysis.

How The New Mortgage Rules Might Affect You
On January 1, new mortgage qualification rules took effect targeting uninsured mortgage borrowers.
Here’s what you need to know about the new rules, and how they could impact Canada’s housing
markets in 2018
Canada posted year-over-year residential price gains in 2017 across most regions. Now in 2018, many
housing markets could see reduced purchasing power resulting from the new OFSI mortgage rules that
took effect on January 1.
What the what???
If you’re among the 37 per cent of Canadians are not aware of the stress test regulation changes or
how they will affect their ability to purchase a property in the future, read on. Here’s the condensed
version of the new mortgage rules, how they may affect you, and how to forge ahead with purchase
plans.
Last October, Canada’s federal financial regulator announced that all uninsured mortgage borrowers
(those with a down payment of 20 per cent or more) must now qualify against the Bank of Canada’s
five-year benchmark rate (currently 4.99 per cent), or at their contractual mortgage rate, plus two per
cent. This, in an effort to ensure borrowers can service their mortgage debt when interest rates rise –
which experts predict will happen this year.
The new mortgage rules follow a similar stress test that was applied to insured mortgages with less
than 20-per-cent down payment, in October 2016.
The new mortgage qualification rules are expected to have the greatest impact on first-time
homebuyers in Victoria, Greater Vancouver, Kelowna, North Bay, London-St. Thomas, Barrie,
Hamilton-Burlington, Greater Toronto Area, Durham, Kingston, Ottawa, Halifax and St. John’s.

According to a survey conducted by Leger on behalf of RE/MAX, of the 58 per cent of Canadians who
are aware of the new OSFI stress test regulations:
 27% believe they will not be impacted by the changes
 18% believe they will be impacted by the changes
 13% are unsure of how they will be impacted by the changes
The mortgage rules may not affect you if:
 you qualify at the higher rate – as of now, 6.99 per cent;
 you were pre-approved for a mortgage before on or before December 31, 2017;
 your mortgage refinancing agreement was arranged on or before December 31, 2017;
 you signed a purchase agreement on or before December 31, 2017.
Mortgage Professionals Canada reported that 18 per cent of homebuyers, or approximately 100,000
people, will not qualify for a mortgage on their preferred home under new rules. Between 50 and 60 per
cent of them will be able to adjust their expectations – and budget.
Mortgage Professionals Canada reported that 18 per cent of homebuyers, or approximately 100,000
people, will not qualify for a mortgage on their preferred home under new rules. Between 50 and 60 per
cent of them will be able to adjust their expectations – and budget.
Tips to build a budget – stick to it
• Maintain a financial buffer of at least three to six months, to soften the blow of interest rate increases
and unexpected bumps in the road.
• The mortgage you qualify for and what you can actually afford are two very different things. Look at
your lifestyle, now and in the future, and consider how your mortgage payments and ongoing home
costs will impact you. When buying a home, you might have to make some compromises on lifestyle in
the interest of homeownership.
• Buying a home involves more than just mortgage payments. Ongoing expenses include maintenance,
home insurance, property taxes, and utilities
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New Requirements for the Condo Sector in 2018 and
Helpful Guides to the Recent Condo Law Changes
Ontario is making progress on its commitment to increase consumer protection in condos and improve
how condos are run. Over the last year, the ministry announced a number of new protections under the
amended Condominium Act, 1998 (Condo Act) and the Condominium Management Services Act, 2015
(CMSA).
New Protections Beginning in Early 2018
Condominium returns
Starting in 2018, new and existing condo corporations must file informational returns with the registrar
appointed by the Condominium Authority of Ontario (CAO) on a periodic basis. These condominium
returns include, among other things, the condo corporation’s address for service, the names of the
corporation’s directors, and the date of the last Annual General Meeting. See the plain language guide
below for more information about condo returns.
New home warranty coverage for conversions
Additionally, changes took effect on January 1, 2018, to strengthen protection for buyers purchasing a
condominium unit that was part of a conversion of a pre-existing building (e.g. a church). This change
will extend ONHWPA’s mandatory warranty coverage to certain residential condominium conversion
projects (RCCPs). Visit the Tarion website for more information.
Condo managers and management providers
Licensing requirements under the CMSA for condo managers and condo management providers
began on November 1, 2017. More provisions of the CMSA and new regulations supporting the
implementation of those provisions will come into effect on February 1, 2018. The new regulations
cover the following (click the links below to view the regulations):



Complaints, insurance and other requirements



Code of ethics, and discipline and appeals committees

Want to Learn More About the 2017 and Early 2018 Changes?
The ministry has developed the following guides and charts to help you understand the
recent condo law changes affecting condo managers and management providers, condo
corporations and owners, and others, including summaries of the new procedures for
accessing condo corporation records:
A plain language summary of important recent changes under the Condo Act
A plain language summary of the CMSA and its regulations
Fast facts – Access to Core Records
Fast Facts for Screen Readers - Access to Core Records
Fast Facts - Access to Non-Core Records
Fast Facts for Screen Readers - Access to Non-Core Records
Helpful Links
Crtl + Click to follow the Link
Condominium Act, 1998
Condominium Management Services Act, 2015
Condominium Law Changes
Condominium Act Review Stage Two Solutions Report
Questions Regarding the Condo Act?
Before You Buy a Condo
Condo Owner Rights and Responsibilities
Buying a Condo: Newly-Built
Buying a Condo: Re-sale

7 Secrets To Sell Your Home Successfully

(NC) Here are some tips from the Ontario Real Estate Association that will help your home stand out
when you decide to sell.
1. Focus on first impressions. You only get one, so make sure everything potential buyers see first is
in top shape. During winter, keep your driveway shovelled and hats and mittens neatly stored for a
clutter-free entryway.
2. Empty your closets. A great trick is to create the illusion of extra storage space with half-empty
closets, drawers and cabinets.
3. Upgrade strategically. Skip costly major overhauls — quick fixes are cheaper, easier and can often
deliver a better return on your investment. Things like a fresh coat of paint, cleaning the carpets, and
replacing door and cabinet handles in the kitchen are big-impact projects that can be accomplished in
a weekend.
4. Edit personal touches. Buyers are more likely to make an offer if they can visualize themselves
living in your home, so put away family photos and kitschy personal mementoes. Stick to simple
artwork and accessories that make the space feel lived-in, but neutral.
5. Understand legal documents. When you list and sell your home, there are several real estate
documents you need to complete the transaction, like the Agreement of Purchase and Sale and the
Listing Agreement. Work with your Realtor to make sure you understand the important information in
these agreements and that they contain the specific wording that suits your needs.
6. Make sure the price is right. You don't want to leave money on the table but you also shouldn't set
the price unreasonably high, or you may scare away buyers and keep your house on the market longer
than necessary. Your Realtor can help you determine what's right for your local market.
7. Light it up. A home that looks bright, airy and spacious is more welcoming and feels larger. Get the
look by opening the curtains before viewings, choosing pared-down window treatments in light colours,
and adding a few strategic lamps, which you can borrow from a friend until you sell.
Find more information at www.orea.com.
www.newscanada.com

http://www.newscanada.com/print-dec-7-secrets-to-sell-your-homesuccessfully-91495

UN-FAIR HOUSING PLAN: 6 MONTHS LATER

Ontario’s housing market was a roller-coaster in 2017. Highs came in the form of demand and record-breaking
price growth. Lows were seen in housing inventory, which in March dropped below 2.5 weeks of supply.
The housing industry argues that another low point came by way of Premier Wynne’s 16-point Fair Housing
Plan.
The Fair Housing Plan took effect on April 20 as the Province’s solution to the GTA’s affordability problem. Six
months deep, we sit down with Tim Syrianos, broker and owner of RE/MAX Ultimate Realty Inc. and president
of the Toronto Real Estate Board (TREB), to get his take on the plan, and what needs to happen to put Ontario
housing back on track.

Flash-back to spring
Flash-back to the first three months of 2017. It was impossible to go a day without being bombarded by headlines
of record-low housing supply and record-high prices. The cause? Simple economics – growing demand,
shrinking supply and the ensuing unaffordability.
“The government felt that intervention was needed,” Syrianos says.
Also needed, but not delivered in Syrianos’ opinion, was research, understanding and consultation of stake
holders. “TREB requested that the government hold off on any announcements until our Ipsos poll was conducted
and more empirical data was analyzed,” he points out. “The government didn’t wait, and introduced a 15-per-cent
foreign buyer tax and rent controls. Shortly thereafter our studies showed that foreign investment was around 4.9
per cent. Several months later, the government also verified that foreign buyers accounted for 4.7 per cent of all
transactions.
Syrianos says the Province’s move created uncertainty “and fueled negative press and headlines targeting
consumers, making them wonder even more how this may affect them in an otherwise very healthy market.”

Now fast-forward to fall
The Fair Housing Plan, and the foreign buyer tax in particular, had some misguided effects. Rather than cooling
foreign investment (which, according to TREB’s research, was never at issue) it created a temporary
physiological shift toward buying, Syrianos says. “It also has proven that it doesn’t solve the supply problem.”

In fact, Syrianos maintains that the new rent controls hurt housing supply even more. “While renters applauded
the announcement and it won support. Investors put the brakes on purpose-built rental buildings and instead
shifted toward building condos, or even not building at all. The availability of rental units is now under 1 % .”
At the very least, there’s a lesson to be learned from this seemingly unfair Fair Housing Plan. “Policies, without
proper consultation and thought, can have grave consequences in many ways and sectors of the market. The most
affected are the consumers.”

Consumer advocacy
As a representative of Canada’s largest real estate board and most-significant housing market, TREB is doing its
part to pull for the “little guy” when it comes to issues like affordability, supply and policy.
“I’m proud of the role of TREB, and honored to be this year’s president,” Syrianos says. To him, being part of
TREB is more than just a membership and the MLS. “Advocating for home ownership and being a voice of
common sense – based on knowledge from empirical data – is a tremendous value to all stake holders and levels
of government.”

2018 and beyond
Real estate is a hot media topic and will continue to be, with some key issues on the table.
“TREB will continue to focus on being a partner and not an adversary,” Syrianos says. This includes educating
policy makers and regulators how a vacancy tax infringes on property rights; how the municipal land transfer tax
is a contributor to the supply problem; and how Realtors should have the right to incorporate, regardless of tax
laws.
“For members, the reality is that real estate and how it’s practiced is in a state of tremendous change. How we
conduct ourselves and how we interact with consumers will continue to be in the spotlight. We welcome this.
“Our goal is to continuously elevate professionalism and assist our members with the tools to succeed. A
successful member is a successful consumer.”

When the time comes and you start to think about making a move to buy or sell a home, it would be my pleasure
to help you maximize your return on investment and find your perfect new home.
Real Estate can be overwhelming with information overload. Let me simplify the process and help guide you
every step of the way through the home buying and/or selling process.
My goal is to focus on your interests and help you reach your goals. Your customer satisfaction is my priority
by providing you with the information you need and want to make informed and knowledgeable decisions. As
well as answering any questions or concerns you may have so that you are comfortable every step of the way
through the home buying or selling process.
If there is anything I can do today or in the future to be of assistance to you in any way, Please let me know, it
would be my pleasure to help you or your family or friends with any Real Estate needs you may have.
If you ever have any Real Estate questions or concerns or would like any information, you are always welcome
to contact me.
Have a Great Day
Lydia
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Direct: 905-272-4764
Lydia@LydiaPollard.com
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*Not intended to solicit buyers or sellers currently under contract with a brokerage. The information and opinions contained
in this newsletter are obtained from various sources believed to be reliable, but the accuracy cannot be guaranteed. This
newsletter does not render legal, accounting or other professional advice. Seek professional advice as required.*
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