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Keeping You Informed
In September – 2021 Mississauga
731
Active listings
1,139
New listings
862
Sales
Average Price was $1,037,972
Median Price was $902,500
Average days on market 19
Average % of list price 104%

In September - 2021 Brampton
399
Active listings
1,001
New listings
854
Sales
Average Price was $1,072,988
Median Price was $976,500
Average days on market 13
Average % of list price 105%
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September 2021
for all of Mississauga
Detached houses
Semi-Detached houses
Condo Apartments
Link
Condo Townhouse
Attached/Row/ Townhouse

#Sold
297
99
285
2
149
30

# New
Listings
415
122
397
2
171
32

#Active
Listings
247
48
338
1
87
10

Average
Price
$1,594,863
$1,032,111
$589,780
$1,048,000
$790,133
$1,032,179

Median
Price
$1,410,000
$1,000,000
$562,786
$940,250
$788,000
$997,450

Avg.%
ListPrice
104%
110%
100%
108%
106%
109%

Avg.Days
on Market
11
8
20
11
11
8

GTA REALTORS® September 2021 Stats September marked the transition from the slower summer
market to the busier fall market in the in the GTA. Every year, we generally see an uptick in sales,
average selling price and listings after Labour Day, & September 2021 was no different. Sales
increased relative to August & were also at the third-highest mark on record for the month of
September. The average selling price was up both month-over-month and year-over-year. GTA
REALTORS® reported 9,046 sales through TRREB’s MLS® System in September 2021 – up in line
with the regular seasonal trend from August. Compared to last year, market conditions tightened
noticeably, with sales representing a substantially higher share of listings, and a significantly lower
number of new listings across the board. Resurgence in the condo market was a factor in the higher
share of listings sold. The total number of sales was down 18 % from 2020’s record September result,
in large part due to the lower number of new listings, which were down 34 per cent from the same
time last year. “Demand has remained incredibly robust throughout September with many qualified
buyers who would buy a home tomorrow provided they could find a suitable property. With new
listings in September down by one third compared to last year, purchasing a home for many is easier
said than done. The lack of housing supply & choice has reached a critical juncture. Bandaid policies
to artificially suppress demand have not been effective. This is not an issue that can be solved by one
level of government alone. There needs to be collaboration federally, provincially, & locally on a
solution,” said TRREB President. The MLS® Home Price Index Composite Benchmark was up by
19.1 % year-over-year in September 2021. The average selling price for all home types combined
was up by 18.3 % year-over-year to $1,136,280. “Price growth in September continued to be driven
by the low-rise market segments, including detached and semidetached houses and townhouses.
However, competition between buyers for condo apartments has picked up markedly over the past
year, which has led to an acceleration in price growth over the past few months as first-time buyers
reentered the ownership market. Look for this trend to continue,” said Jason Mercer, TRREB Chief
Market Analyst.
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Understanding Your Assessment www.mpac.ca
MPAC is responsible for assessing and classifying more than five million properties in Ontario. The
property assessments we provide are what municipalities use to base the property taxes needed to
pay for community services. The information in this section will help you better understand your
property assessment.

2020 Property Assessment Notice - www.mpac.ca

The update has been postponed, but we continue to review properties.

Reading Your Property Assessment Notice

Your notice shows the assessed value of your property.

Types of Property Assessment Notices

Learn about the various property assessment notices.

Compare Property Values

Learn how your property compares to others in your neighbourhood or local area using our...

Property Value and Property Taxes

Learn how your property value impacts your property taxes.

How Sales Affect Your Property Assessment

Learn more about how we use sales to determine your property’s value.

Three Approaches to Value

We use one of three approaches to establish your assessed value.

The Assessment Cycle - www.mpac.ca

Due to the COVID-19 pandemic, the Ontario government has postponed the 2020 Assessment Update.

Information Disclosure for the 2016 Update www.mpac.ca

Learn about our three levels of disclosure for the 2016 Assessment Update.

Customer Contact Centre or customer service please contact us at:

Toll Free 1 866 296-6722
TTY 1 877 889-6722
Monday to Friday – 8 a.m. to 5 p.m. EST
Please have your 19-digit roll number available when you contact us. Your Roll number can be
found on your Property Assessment Notice.

Email - online form

https://www.mpac.ca/en/contact

The Pros & Cons of Selling a House During the Winter
By:Marian White

Just like the weather, the housing market tends to be stone cold during the winter months, making it a
less than ideal time to sell a house in most parts of the country. Of course, not everyone has the
luxury of waiting until the spring to put their home on the market. The good news: there are several
benefits to selling a house during the winter. Though the market may be sluggish, your home is sure
to get more attention from potential buyers who aren’t willing or able to wait until the warmer months
to purchase a home. If you’re thinking of listing your house this winter, check out our pros and cons
list below.
Pros
1. Limited inventory means less competition
During the wintertime, there are typically less houses for sale than during the spring or
summer months. This narrows the home options for buyers, making it more likely that a
buyer would seriously consider purchasing your home. After all, there’s less competition
from other “for sale” homes, and limited options for buyers. When there are less homes for
sale in your area, it also becomes easier to make your home stand out from the competition.
2. Winter is a good time to highlight a home’s energy efficiency
Is your home energy efficient? If so, selling during the cold months could be an excellent
way to highlight some of your home’s big selling points. After all, every homebuyer is looking
for ways to save money on energy bills. A winterized home that already has desirable
energy efficient features will certainly make a good impression on potential homebuyers.
Energy efficient features to highlight include smart thermostats, solar panels, quality window
treatments, energy efficient dual-pane windows, new attic insulation, a newer HVAC system,
recently cleaned air ducts and vents, and a tankless water heater.
3. Buyers are typically more motivated
Rarely do buyers go house hunting during the winter just for fun. After all, it’s cold outside.
It’s unlikely that throwing an open house will attract casual buyers and nosy neighbors
during the December to March period. While there may be less buyers during the winter, you
can bet that the buyers who are around are actually more motivated. Perhaps they’re
relocating for work purposes or perhaps they desperately need a larger home, whatever the
reason – winter buyers tend to be more serious. This is good for sellers who are looking to
sell their home quickly and for a good price.
4. A more focused and motivated real estate agent
With less listings during the winter months, you can bet that your Realtor will be more
motivated to sell your home than they would be in the spring or summer months. In addition,
they can devote more time to marketing and selling a house during the winter than they can
during other parts of the year. If you want to have your Realtor’s undivided attention, we
recommend listing during the winter months.
Cons

1. Will have to work harder to make home appealing to buyers
There’s no doubt about it – curb appeal is typically lacking during the winter months. From
dead trees and vegetation (not to mention, zero potted plants) to icy driveways and snowy
yards, a home doesn’t usually look its best during cold months. Fortunately, there are things
homeowners can do to improve curb appeal – it’s just going to take more time and effort
than it otherwise would. Shoveling driveways, cranking up the heat, and fixing air leaks are
just a few ways sellers can improve the appeal of a home. They’ll also need to make sure
the home is safe for buyers by salting any icy and slippery walkways.
2. Leaving the house for showings is harder
Showing your home to potential buyers isn’t going to be easy during the winter. That’s because
most homeowners are looking to leave their homes as little as possible when it’s freezing cold
outside. Unlike during the spring or summer when you can simply go to a park or go for a walk
outside while potential buyers look at the house, you’ll be confined to your car and/or you’ll need to
find somewhere (preferably with heat) to stay during those last minute showings.
3. Less likely to have a bidding war
The housing market typically isn’t as hot as it is during the spring or summer months, which
means there will likely be less buyers interested in your home. Less buyers means less of a
chance that you’re going to receive multiple offers on your home. Without multiple buyers
competing for your property, you may not get the highest price possible for the house. After
all, more competition from buyers is always a good thing when it comes to selling your
house.
4. The kids are in school
From after school activities to homework, there are going to be a lot of school-related
obligations to deal with during the winter months. The kids will also have quite a few holidays
off, meaning they’ll be home while you’re trying to show and sell the house. In addition,
moving to a new home with school-age children in the middle of a busy school year isn’t
necessarily ideal.
Ready to move this winter?
Moving during the winter is much easier when you have professionals to help with the heavy lifting.
To find the best moving company to handle your cold weather move, check Moving.com’s extensive
network of reputable and reliable movers. All relocation companies in our network are licensed and
insured, so you can rest assured that your move will be in good hands. For those moving themselves
this winter, we recommend looking into nearby truck rentals. Just make sure you choose the one that
best fits your budget and needs. For more information and discounts on various rental truck
companies, check out Moving.com’s truck rental center. Best of luck and happy moving!
Condominium Buyers’
Guide

Buying a Home
Step by Step

CMHC – Canada
Mortgage and Housing
Corporation

A Consumer Guide
& Workbook
CMHC – Canada
Mortgage & Housing
Corp

a Comprehensive
Seniors’
Housing & Home Care
Services Directory

For an emailed copy
please contact me

For an emailed copy
please contact me

For an emailed copy
please contact me

The Careguide
Source for Seniors

RE/MAX
Home Staging Guide

For an emailed copy
please contact me

I wanted to reach out to you today to understand more about you and your family,
and what is important to you, and any future plans, that your schedule holds so
that I will know how best to help and support you and your family to reach your
home ownership goals. When the time comes that you start to plan to buy or sell
a home, it would be my pleasure to help you with my high level or service and
commitment. Your best interest will always comes first.
As a Real Estate Professional keeping my clients informed with leading real estate
news, listings, reports and other such valued information is my primary
responsibility. I value your business and would like to keep the lines of
communication open.

Real Estate can be overwhelming with information overload. Let me simplify the process and help
guide you every step of the way through the home buying and/or selling process.
My goal is to focus on your interests and help you reach your goals. Your customer satisfaction is my
priority by providing you with the information you need and want to make informed and
knowledgeable decisions. As well as answering any questions or concerns you may have so that you
are comfortable every step of the way through the home buying or selling process.
If there is anything I can do today or in the future to be of assistance to you in any way, Please let me
know, it would be my pleasure to help you or your family or friends with any Real Estate needs you
may have. If you ever have any Real Estate questions or concerns or would like any information, you
are always welcome to contact me.
Have a Great Day
Lydia
Lydia Pollard, Sales Representative
RE/MAX Realty Specialists Inc.
Direct: 647-887-0116
Office: 905-272-3434
Lydia@LydiaPollard.com
www.LydiaPollard.com

*Not intended to solicit buyers or sellers currently under contract with a brokerage. The information and opinions
contained in this newsletter are obtained from various sources believed to be reliable, but the accuracy cannot be
guaranteed. This newsletter does not render legal, accounting or other professional advice. Seek professional advice as
required.*

Unsubscribe

